Direct Sales:  Hobby vs. Business

By:  Ilene Meckley
I would like to talk about the difference between treating your direct sales business as a hobby and a treating it as a business. Take some time to read this and think about wha your own attitude is toward your business.
   First, let's look at the dictionary definitions of hobby and business-- Hobby: A pursuit or interest engaged in for relaxation. Business: work, occupation, one's trade.

   Hobbies, we do when we get around to them, they feel comfortable and usually cost money. A business we find a way to do, whether we feel like it or not, because it is how we earn our income. However, a direct sales business gives us the option of when to work. I call this structured flexibility: the choice of when to work, not if to work.  

   What are some things you do differently when you look at direct sales as a career (keeping in mind that you have choices throughout your day)?  An employee can't decide to go to the pool for 2 hours, but you can, as long as you make a plan to network and share while you are there.

    A career means you invest in continuing education: company trainings, convention, books & tapes about your profession.  Your family understands the value of your business and the work you do and understands that your choices also benefit them. You don't expect your business to always be fun, but you do expect it to be rewarding. Others respond to you with respect for your business when you say "This is my profession and I  have to give time to it."

     You have expectations of yourself and the work you will accomplish.  Let's look at some of the “I cant's” that direct sales people sometimes say and how a business person would look at them (I hear the phrase I CAN'T in this business more than any other):

Hobbyist: "I can't seem to pick up the phone" vs.,  Career Person:  “This is the main tool to let people know about my business, so how can I get more comfortable using it?"

Hobbyist: “I can't work because my children are sick" vs.  Career Person: "In a traditional job, I would have trouble taking off, but in this business I can be right there beside them while I work."

Hobbyist:  "I can't work my direct sales business because of another job" vs. Career Person: "If I was a teacher working on building a Real Estate business, I would focus on my day job during the day, take a break and then do phone calls or make appointments in the evening."

Hobbyist: "I am afraid of talking to strangers" vs. Career Person:  "If my profession was a nurse and expected to give shots or a teacher expected to do a presentation for Parents Night, could I say,' I can't because I'm afraid'?"

Hobbyist:  "I can't work on my business very much this month because I am planning an anniversary/birthday/retirement part" vs.  Career Person:  "In a traditional job, I would be able to take very little, if any, time off during the day to work on this event and aren't I lucky that my direct sales business allows me to be flexible?"

I believe and I teach that you can have a career that is successful and doesn't have to interfere with an enjoyable personal life.


What do you believe? Are you a Hobbyist? OR  Career Person?
