Bookfair Tips

Dear bookfair accolytes,

Here's my experience. I tried doing daycare bookfairs last year, it was overwhelming, I got one, they did okay, and wouldn't rebook for this year. 

Then, BOOM! I got one, it did GREAT with the promotions I guide them to -- and I called the next one up the street and said "so and so is having our book fair to get FREE BOOKS. I know you don't have time to listen to me on the phone, what time tomorrow can I drop by and show you what I'm talking about?"

I went armed with my contract and some books -- talked for 10 minutes and walked out with a booking. It happens next week!

I cold called some others, got everything from polite but firm NO's to not right at this time...to "We just put in a library, so we won't ask our parents to buy books for a couple months -- let's do a Christmas thing in early November!" I said, great, I'll drop some materials by so it will strike a chord when the time comes!

Here are some hints. Call at 10 a.m. or 2:30 - 3 pm. Don't explain the program, don't send a bunch of stuff cause EVERYONE sends them a bunch of stuff. Say, Hi, I want to help you get free books, can I have 5 mins tomorrow to show you how it works?

Go prepared to book 'em, but smile if you don't cause they may book next season or next year! BECAUSE even subliminally, and even if you didn't do their BF, they will remember the personal contact with you if it is warm! And next time you call, you can say "Hi, Janet! We talked at such and such and you said you thought blah blah would be a great month for an Usborne book fair to get you free books! My friend's fair just went $1000 with 27 kids participating, and they got $500 in free books!" I hereby nominate and appoint you my friend, and that is exactly what the BF I just completed did, and so you are being truthful. "So, would the week ending in the 15th or the 1st of the month be better for you? Bookfairs near a payday week always do better!"

SIGN THE CONTRACT!

Okay -- my other tip is get a workable system to help them promote, and if all else fails, follow someone from the daycare to the supermarket...Hey, doesn't your kid go to such and such daycare???? Oh, listen I've got this great daycare bookfair program...What was your name again? Okay, don't you think your parents would like to try something like this?" Then you go back to the daycare a couple days later and say, "I was talking to Sally Johnson at the supermarket and she was telling me how great your daycare is, and she said she thought the parents would really support an Usborne book fair. It would earn free books for your center! (breathlessly excited) -- Name dropping is allowed! LOL

Done!

Stevie D.
Here is my daycare promo "system":

Thurs of the week before -- I drop off a "preview" story basket, copies of all the fliers, etc. for the bookfair, with a SCHEDULE which says -- 

Friday before -- Director letter (I provide one copy of that -- it announces the bookfair and tells how the parents will help the center.) 

ALL WEEK: Read to the kids from the story basket!

Monday -- colored BF fliers from HO. I provide all of these. 

Tuesday -- Duck color sheet with my website on it. I provide one!

Wednesday -- Wish List (You can make this up -- a two column table for Title, Price that says at the top: Mommy, I want these books! and the daycare workers make sure the kids have at least ONE book on their wish list before sending it home!) I provide ONE! 

Thursday -- Duck Sticker (Available on a big roll for $11.00 on your promo or supplies order). I provide enough for all the kids.

Friday -- I'm there for at least 2 hrs at the end of the day, going this is the LAST DAY to get your bookfair in! Sometimes I go on two days, the second being either Weds or Thurs.

I make sure they KNOW, and KNOW THAT THEY KNOW, that the success of the bookfair is all up to them.

Stevie D.
