
[image: image1]






               Booking Notebooks


A booking notebook is a tool to help you get organinze and to stir up business.


Take a spiral notebook and at the top of the first 20 pages put one of these titles…


Friends	                  grandparents	   teachers


family		  hairdressers	 neighbors


working moms          church friends	 Daycares


Holiday card list       friends fr/school     Craft fairs


stay at home moms   homeschoolers       organizations


Preschools	  new parents	Doctors offices


Dentist off. 	  Spouse’s work


Write the names and telephone numbers of 5 people in each category.  Call each one to announce your new business and to see if they have heard of Usborne Books.  If they have ask if they would help you get started by having a homeshow.  If they haven’t heard of Usborne set a time when you will see them to show them the catalog.  Booking six shows right away and holding them in your first 4-6 weeks is the best way to start…you will..


*earn the price of your kit


*have money in your pocket


*earn the one step at A time Awards


*have a full calendar & be fully trained in your


   new business!


     





                    Hostess Coaching


Tell your hostess she will want to have $400. show because, since you are a new consultant, you can double her Free Books and she will earn $140. 


     Have her make a list of guest and give each one a personal phone call instead of a post card.   If her guest can make it, have them write it on their calendar and she will send them a post card to remind them.


     If they can’t make it, have your hostess set up a time where she will see that person and bring them a catalog to go through.  This will insure an order even though they can’t come to the show.  


     4 days before the show have the hostess call her guest and tell them to wear the color red and they will receive a raffle ticket.  If they show up on time, place an order and fill out the survey they will get 3 more raffle tickets.


Also tell the guest that if they bring a friend both of them will receive a free book!  





These are all reasons to call her guest back so she doesn’t feel pushy. If she calls them again they will show up.  








        














